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SOUL TO SOUL WEEK 5 - Questions & Answers 

25th April 2022  

 

1. What are the different ways of attracting new people into your funnel? 

 

There are a few different ways of attracting new people into your 

funnel:  

 

1. Social Media: The first way is by posting various types of posts on 

your social media in order to create a point of contact between you 

and them. Usually, the types of posts that work well are: 

a) Questions: A post asking the audience a question. This creates a 

chance for engagement as well. 

b) Tips: Sharing tips that are relatable to the pain, prayer, and 

problems of your tribe. 

c) Life stories: Sharing life stories from your own personal journey. 

d) Client success stories: Sharing stories or testimonials from people 

who went through your offering and got a positive result. 

 

2. Market research: It involves doing thorough market research about 

what is happening in your industry. Research and observe the needs 

of your tribe and look for potential gaps in the market too.  

 

3. Soul Power activities: They are power activities you do in a consistent 

manner to attract new members of your tribe. You need to spend 1-2 

hours a day to build up momentum to have a regular system. 
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4. Freebies: This includes giving a freebie out and creating value and 

credibility for your work. It can be done in various ways: 

• Consultation calls. 

• Booklets, Meditation audios, Tips.  

• Discovery Presentations. 

 

 

2. What is a ‘Discovery Presentation’? 

 

A Discovery Presentation is when you take either one person or a group 

of people through a talk, seminar, video call, or webinar. It’s a great way 

to engage, empower, educate, and increase your tribe. 

 

There are 8 components of a great Discovery Presentation: 

a. It should be all about them and not about you. 

b. It should be related to their pain and problem. 

c. It should answer their pain and prayer. 

d. There should be a woe-to-wow story in it to motivate them. 

e. There should be real-life success stories. 

f. It must contain transformational steps. 

g. It must include what can they expect from you and your offer. 

h. It should have a Call to Action. 

 

 

3. What are the house rules for a Discovery Presentation? 

 

The house rules are where you lay out the things the audience can and 

cannot expect from your presentation. They pre-frame the audience for 

what the presentation is and what it is not.  
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Use 3 bullet points for house rules explaining what the presentation is 

not. Add 1 bullet point explaining how they need to show up to get the 

most out of it.  

 

 

4. What is a Call-to-Action? What are some examples of a good CTA? 

 

A call to action is when you ask the audience to do something or 

complete an action at the end of your post or conversation. Some 

examples of a call to action include: 

• Asking for comments, shares, or perspectives. 

• “Give me an [Emoticon] in the comments if…” 

• “Tag [Number] friends who need to see this.” 

• A motivational message, for example, “You can dream of a 

potential future too.” 

• A message that makes someone think. 

• Asking a question. 

• Invitation to a discovery call. 

• Calendar call booking link. 

• Invitation to fill in an application. 

 

 

5. What is ‘Direct outreach’? What are the two ways of doing it? 

 

It is a personalised way of connecting with people who are a fit for what 

you offer. It requires reaching out to people who you have been out of 

touch with and connecting with a specific person or group of people. 

There are various channels you can reach out through: 

a. WhatsApp messages. 
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b. Facebook Messenger. 

c. LinkedIn messenger. 

d. Emailing people on your mailing list. 

e. Face-to-face conversations. 

f. Phone conversations.  

 

There are two ways of doing direct outreach: 

 

A. Formal method: It involves doing outreach through formal channels 

in a professional and sophisticated manner. For example, 

• A booked appointment.  

• An email. 

• A formal message.  

 

B. Informal method: It involves doing outreach through normal social 

channels in a more casual and friendly manner. For example, 

• Saying Hello in a direct message. 

• Telling them you’d want to chat – a direct attempt to interact. 

• Commenting on their post – an indirect attempt to interact. 

• Informal message. 

• A phone conversation. 

 

 

6. What are some of the things one must keep in mind while messaging 

someone informally? 

 

Some of the things to keep in mind while messaging someone informally 

are: 
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• Rapport is everything, meet them where they are. 

• Match and mirror, use their words. 

• Keep text messages short with a Call to Action. 

• Consider audio messages – they give a different touch and are 

quick to do. 

• Video messages are also good as they can see you but they take a 

little longer. 

• Don’t just offer the solution to their problem right off the bat. 

Understand their pain first. Be a good listener and observer. 

 

 

7. Are the pleasure and the prayer the same? 

 

Pleasure and prayer are two different things and not the same thing. 

Pleasure is the state that is the opposite of pain. Prayer is something you 

want for yourself. It’s deeper than pleasure. It is a very deep desire so 

there’s way more emotion attached to it.  

 

Pleasure always has a happy feeling attached to it. On the other hand, 

prayer can have happiness, sadness, desperation, inner desire, and other 

such emotions involved.  

 

Any time you say, “Oh god please help me…!”, it is a prayer. 

 

 

8. What is the ideal ratio of business and personal posts that one can put 

online on their social media? 

 

About 80% of the content being related to business or adding value, and 

the other 20% being personal would be a good start.  
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9. What is a ‘Yes set’? 

 

A yes set is a statement that can be given at the beginning of any 

presentation. It involves stating pure facts which none of the audience 

members can deny. The statement involves something that is common 

to everyone. For example, 

 

“Here we are on (date) at this (event location – online/offline) giving a 

talk on (topic).”  

 

They will nod internally to your statement and you’ll easily establish a 

common rapport this way. 

 

 

10.  What is ‘SNOGA’? 

 

You can use SNOGA for any kind of talk or presentation. SNOGA is an 

acronym for the 4 different ways you engage your audience: 

 

a. Self & Others: Here you explain how, by going through your 

presentation, they’ll learn something about themselves and other 

people. 

 

b. Options & Procedures: How they’ll learn about high-level options and 

the smaller procedures which they hadn’t known about before. 

 

c. Goals & Problems: They’ll learn, by going through the presentation, 

what their goals are and how they can achieve them. They’ll also 

learn how to solve problems they’re currently facing. 

 

d. Active versus Reflection: They’ll get to be active and participate in 

practice sessions and experiences. They will also get to reflect when 

you ask them questions. 
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