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SOUL TO SOUL WEEK 2 - Questions & Answers 

4th April 2022  

 

1. What’s the natural route of movement: Current Offering/Current Tribe 

to Current Offering to Future Tribe or to Future offering to Current 

Tribe? 

 

It really depends on the case. There is no standardized natural 

movement as such. Although, catering to an existing tribe is a lot easier 

than trying to branch out to a future tribe. This is because you already 

have a database for your existing tribe and you’ve already built a 

reputation and a relationship with them. This would all have to be 

redone while approaching a new tribe. One thing I can suggest while 

approaching a new market is partnerships. Partner with a 

person/organization who’s already made a name in the tribe you’re 

targeting. 

 

 

2. I am not sure what to write in the ‘My future offerings’ part in the grid. 

What should I do? 

 

It’s okay for it to be blank for some people. Don’t worry too much and 

focus on the other blocks for now. 

 

 

3. What do you mean by the term ‘Sooper Dooper Focus’? 

 

It’s the overlap between your offer, the needs of your tribe, and your 

fellow player. The overlap between your offer and the needs of your  
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tribe is called market relevance. The overlap between your offer and 

fellow players is called market fit. The overlap between the tribe’s needs 

and fellow players is called market opportunity. There are many 

different ways to address the pain and needs of the tribe. 

 

 
4. What are the 6 best types of posts on Facebook which get the most 

engagement and are the most successful? 

 

The six types of Facebook posts that get the most engagement are: 

 

a) Questions: Questions generate engagement because they create a 

bilateral conversation between you and the tribe. They can be in 

the form of a survey as well. 

b) Tips: This includes tips and suggestions aligned to your tribe 

sector/niche and what’s important for them. 

c) Inspiration: Inspirational posts, quotes, messages, etc. 

d) Life stories: Stories that your tribe can relate to, entwined with a 

little bit of your own wisdom. 

e) Testimonials: These are messages by your existing clients 

appreciating your work and its effect on their lives. It acts as proof 

and helps build your reputation in the market. Testimonials don’t 

have to be typed; they can be handwritten as well. WhatsApp 

testimonials are great as well. Just make sure you get prior 

permission from that person before sharing them online. 

f) Personal stories: These are stories, events, or moments from your 

personal life, doing random things from your routine, and sharing 

them on your timeline. This lends a personal and humane touch to 

your profile so people feel more connected to it. 
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5. Where will I be using my Soul’s message? 

 

It needs to be put in the bio section of your Facebook or LinkedIn profile. 

Your Soul Message is for you, for clarity, but you should also get some 

feedback on it. The Soul Message can be used as a means of collecting 

market research feedback. 

 

 

6. Should I dwell deeper in my existing program or focus on newer 

programs I want to do? 

 

You can come to a decision by trying these 3 ways: 

 

a) Ask your tribe: Get their feedback from market research. 

b) Meditate: Sit alone and meditate and ask grace to guide you.  

c) Use the Intuitive Flow: Use your Intuitive Flow process and notice 

which one you’re more drawn to. 

 

 

7. I wasn’t present last week. Should I complete last week’s worksheets 
first, post them, and then start doing this week’s worksheets? 
 
You can do it in any sequence you’re comfortable with, but I suggest 
doing the first week first for clarity. Because in the coming weeks, we 
will be revisiting a lot of concepts from Week 1. 
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